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A deep bre
A praver

-~ Anintention
A gentle stretc
A vigorous shake




Sell Your
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Never Sound ]
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What is Sacred Sales?
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e Is a mindset coaching call with an offer to work together™

e Is an opportunity for you to be the catalyst for someone’s biggest dreams™
e Is an invitation to journey with you (you can’t close a sale that isn’t open)*
e Is a compassionate dive into the shadows and core wounds of another being*

e Is an opportunity for you to align with what the Divine is trying to actualize
through their lives*

e Is an initiation of transformational energy*



3 Fields of in Sacred Sales Call

Their Vision Their Resistance



Your Field

Come with Presence™
Be the Strongest Rhythm on the call* g
Be Centered in Your ‘Why™
Be Grateful™

Be Inspirational not Analytica
Hold the Space for Possibility™®
Give yourself Plenty of Time*

Take notes on the call*
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Their
Vision

e Align with their Big Dream
® Flesh it out with details
® Make it feel Real & Attainable




Their
Resistance

® Be Compassionate

® Don'’t get pulled into their
story too deeply

e Nurture their Resistance




T h Y. Dream - What is their dream?
| Investigate - What’s in the way?
Divine |
lvine 8

Invite - Give the offer.
Roadmap
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* Nurture - Support them in their resistance
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is anything

that keeps them from
buying on t.

he call when

h a Heart Yes™
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Resistance Nurturing

Two things I have found to be
absolutely true!!!

%ou give
1. The Resistance you get is the a’t you’ g@t
resistance

2. Great messaging a lot
resistance that could show up
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~Soulwork & Resources~

Continue working on your:

~ Destiny Client Directive

~ Origin Offer Blueprint

Module 3 - Sell Your Stuff ~ Never Sound Sales-y
1.  Sell Your Stuff ~ Never Sound Sales-Y

2. D.LV.LN.E. Sales Conversation Roadmap

3. Divine Sales Call ~ Your Field

4. Resistance Nurturing



Questions?



