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ATTRACTING YOUR PERFECT CUSTOMER 
“Creating Your Strategic Attraction Plan”
By Jan Brogniez and Stacy Hall 

1. Step #1:  Describe the qualities, characteristics, and attributes of your perfect customer:
If you were sitting across my perfect customer, what would they look like? How would you meet them? Write as many things as you want as if you’re writing your very SPECIFIC shopping list. *The more details you can write, the more you will attract what you want.


1.                  
2.       
3.        
4.                 
5.  
6.  
7.  
8.  
9.  
10. 


Step #2: What makes me and my Perfect Customer’s Tick: 
In this question, you are attracting similar people that resonate with you. When you identify what makes you tick, you are also setting it up that you will start to attract similar people that resonate with you. What are you willing to get up and do every morning because you are so committed to it? What are you willing to do over and over again. *As you think about this, what makes you tick will start to emerge. 
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Step #3:  Specify what I want my Perfect Customers to expect of me
This is about expanding your part of your relationship that you have with your Perfect Customers. Assuming that your Perfect Customers wants you to have what you want, what do you want? Start to write out the hours you want to keep, the prices you want to charge, what do you want to offer to them? 
This is where you really get to say the way you want it. Use those “not so perfect” experiences that have happened to you in your business, to turn those around to the opposite to show you what you do want.   *Here you will stop working like a searchlight and instead be the lighthouse where people are drawn to you. 
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Step #4: Declare who I get to be to attract everything that I want:  
This is your declaration to write so that you can speak it out loud in your heart and soul and say, “this is who I am.” Write it, even if right now, it isn’t so
Example: “I am a savvy Goddess of Business.”  Or “I am a business owner everyone loves to work with” 
Remember: You can shift to being the kind of person you want others to see you as.  *Play with your declarations – write as many as you can think of. Then every morning – Create your being by reading your declarations – who you are going to be seen as? 
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Step #5: Take Attractive Actions  
What are the attractive action steps I need to take to put everything into gear? 
Ex: I read my declarations first thing in the morning and before I sleep at night.
Ex: I take action ever day in the direction of my Attraction Plan. Etc…. 
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